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IPLS 2022 Annual Conference ‘Bright Here, Right Now’
For 16 years now the IPLS has organised its international annual conference. Each year one
national group is the host, and in 2022 it is the turn of PLG - the Pharmaceutical Licensing
Group in the UK.
After the double impacts of Brexit and the Covid pandemic, we were eager to choose a suitably
uplifting location. With its fascinating history and idiosyncratic nature, Brighton seemed the
perfect venue to lift our spirits and get back to what we all like doing - meeting in person,
networking and catching up on the latest trends.
The venue itself is equally important, and we have secured the whole of Brighton’s iconic Grand
Hotel, giving us top quality event spaces and program flexibility.

New Style Program
You have numerous new opportunities to engage at the IPLS:
Pitch & Partner: 		
One to One networking:
Professional Clinics:		

Present your business and opportunity
Pre-organised individual meetings
Dedicated workshop space for interactive sessions

12pm

Registration

1pm

Lunch

2pm

PLG Autumn Meeting – Welcome & Introduction
Orphan Drug Designation

2.10pm

Dr. Paul England, Senior Professional Support Lawyer, Taylor Wessing

2.50pm

Dr. Richard Taylor, Director, Actura Bioscience Consulting

3.30pm

Break
Paediatric Use Marketing Authorisation (PUMA)

4pm

TBC

4.40pm

Dr. Maryam Shah, Research & Pipeline Lead, Proveca

5.20pm

Summary & Close

5.30pm

Networking Drinks Reception
Cyan Bar, Grand Hotel

8pm

Finish

Tuesday 27 September
9.30am
10.30am

11am

Welcome
Mr. Philippe Rozo: President IPLS
2021 Deals of Note
Mr. Tommy Erdei: Head of European & Global Co-Head Healthcare
Investment Banking, Jefferies
Post Pandemic Outlook; The Pharmaceutical Market and M&A
Landscape
Mr. Massimilano Rubin: Vice President - Global Head of M&A Advisory, IQVIA
Mr. Markus Gores: Vice President Real-World Insights, IQVIA

2pm

YouTube & Health
Mr. Richard Heaslip: Director Partner Operations EMEA, YouTube

2.45pm

Break

3.15pm

Bringing Innovation to Life Sciences with Disease Modifying
Digital Therapeutics
Mr. Stan Sugarman: Chief Commercial Officer, GAIA AG

3.45pm

Digital Therapeutics are not a Gimmick to Sell More Pills.
They will Transform Healthcare
Mr. Hans-Peter Frank: CEO, T-S-P Health GmbH

Pitch & Partner: 2pm - 4pm

Monday 26 September

Presenting two hours on Tuesday (2pm-4pm) and 2 hours on Wednesday (10am-12pm), with each
company presenting have a 15 minute slot. Please see page 11 for the full agenda.

4pm
4.15pm

Digital Panel Discussion
Chair: Mr Daniel Pavin, Partner, Covington & Burling LLP

5pm

Private Equity Deal Structures
Dr. James Mitchell: Partner, Keensight Capital

6.30pm

Reception aboard British Airways i360, followed by dinner

Wednesday 28 September
9am

Medicinal Cannabis Landscape
Mr. George McBride: Chief Executive Officer, Hanway Associates
Dr. Jessica Steinberg, Managing Director, The Global C

9.30am

Medicinal Cannabis Commercialisation
Mr. Jakob Sons: Co-Founder/Managing Director, Cansativa Group
Mr. Benedikt Sons: Co-Founder/Managing Director, Cansativa Group

10am

Medicinal Cannabis Panel Discussion

10.30am

Break

11am

CNS Deal Case Histories
Dr. John Coates: Director of Corporate Development and Licensing,
Ethypharm

11.30am

Environmental, Social and Governance (ESG) Discussions:
ESG in Pharmaceuticals
Panel Discussion

11.30am

Use & Abuse of Technology Tools in Due Diligence
Dr. John Easton, Board Advisor, Sterling Technology

12pm

12pm

Lunch

12.15pm

1.15pm

Transforming the Life Sciences Value chain with the Power of Cloud
Mr. Dennis Lauth: Business Development Leader, HCLS Amazon Web
Services

Decarbonising the Pharmaceutical Supply Chain
Mr. Scott Lawson: Partner, PwC

1pm

Lunch

2pm

Close

Pitch & Partner: 10am - 12pm

Program

Pitch & Partner

SPEAKER BIOS
Richard Heaslip
Tommy Erdei
Tommy Erdei is Global Co-Head of Jefferies Healthcare Investment Banking and Sole Head of the
European Healthcare Group. Tommy joined Jefferies in September 2009 and in addition to managing the
group, focuses on the Pharmaceuticals and Specialty Pharmaceuticals sectors, as well as the CDMO
segment. Prior to joining Jefferies, he was at UBS and prior to becoming a banker in the early 2000s,
Tommy was a top ranked Healthcare equity research analyst at both UBS and ABN AMRO covering
the Emerging Market Pharmaceutical Sector (No. 1 and 2 in IRR and Extel). Tommy graduated Grinnell
College in 1995 and is a CFA Charterholder.

Hans-Peter Frank

Richard has over 25 years experience in various global leadership roles in fast-growing companies
around the world. He started his career in the global pharmaceutical and medical device industry before
getting involved in start-ups.
He joined Google in 2013 to set-up and lead the EMEA account management team and over 6 years he
established the account management team as a key cog in the wheel of Google Cloud’s customer and
partner family. In 2018 he moved to YouTube to lead the EMEA Partner Operations team which works
with the platform’s most strategic creators and partners.
Richard has spent almost three decades outside his native country, Ireland, and is fluent in Japanese. He
has an undergraduate science degree from Trinity College Dublin and a Masters from Oxford University.
When not working Richard enjoys spending time with his toddler twins or running along the Thames or in
London’s amazing parks.

Hans-Peter has worked for more than two decades in the Pharmaceutical and MedTech industry,
focusing for the last fifteen years on integrated health models to develop business solutions beyond the
traditional pharmaceutical model. In his role, Hans-Peter works with partners outside the conventional
pharmaceutical partner spectrum like HighTech, service, logistics, and AI companies.
Hans-Peter worked five years for Vifor Fresenius and 12 years for Novartis, responsible for “Value-Based
Healthcare” and “Digital Therapeutics (DTx) product development. Responsible for the whole value chain
from idea generation (R&D) to product design (Development) to commercialization (DTx launch and
Reimbursement). Hans-Peter worked for more than six years as a strategic consultant for companies like
McKinsey, BCG, Ernst & Young (EY), and PriceWaterhouseCoopers.
Hans-Peter holds a Ph.D. in Marine Engineering and an MBA from HBS. He is a member of the IMD
“Future Health” think tank and a visionary speaker at several digital health conferences like JourneEY,
Health 2.0, Rockhealth Summit, Global ASAP Biopharm Conference, and the eyeforpharma.
Hans-Peter has developed more than 45 eHealth / DTx / Health Data commercial projects from the Idea
(Concept - R&D) to Design (Development) to Commercialization (launch and Reimbursement).

Dennis Lauth
Dennis is a Life Sciences industry expert at AWS. He supports customers across the globe in their digital
transformation journey to better address changing industry needs and unlock business opportunities
along the entire life science value chain. Prior to joining AWS, Dennis held many senior leadership roles
within global biopharmaceutical companies and strategy consulting. Dennis brings more than 22 years
of commercial, medical, business development, strategy, general management and area leadership
experience to his current role at AWS to help life sciences companies of all sizes harness the power of
the cloud to transform their business and create more value to patients and health systems.
He is a biochemist by education and passionate about the unprecedented convergence of medical
knowledge, cloud enabled technologies and advanced data science that enable us to decipher the
complexity of human biology, personalize patient care and evolve the sick care paradigm.
Dennis holds a MSc. in Biochemistry from the Eberhard-Karls University Tuebingen in Germany.

Markus Gores
Dr Gores has more than 20 years of experience in life sciences, which he gained within professional
services and from industry roles. He is an expert in the areas of oncology, immunology and orphan
diseases and has advised clients on a broad range of topics, including portfolio strategy, launch
readiness, go-to-market models, brand and commercial strategy and organisational design.
Dr Gores is a frequent speaker on the latest industry trends and regularly engages with executive
leadership teams.
He previously held leadership positions with IQVIA Real-World Insights and IQVIA Consulting Services
(formerly IMS Consulting Group). Prior to joining IQVIA, Dr Gores held senior roles at McKinsey &
Company, Inc., in London, New York and Frankfurt, advising leading pharmaceutical and biotech
companies at board level on strategic, operational and organisational issues. He started his career as a
project manager in R&D with Hoechst/Aventis.
Dr Gores holds a PhD in Pharmaceutical Chemistry and has completed post-doctoral training in
oncology at the University of California.

George McBride
George McBride is a commercial barrister turned cannabis reform advocate and industry consultant
based in London, UK. He co-founded Cannabis Europa, First Wednesdays, Clerkenwell Health and
Hanway Associates. He started his professional career in cannabis policy at the Beckley Foundation, a
pioneering think tank driving research into the medical applications of cannabis and the psychedelics.
George went on to become part of the founding team who setup Volteface, the UK’s leading think tank
driving the debate around cannabis reform which went on to successfully campaign for the legalisation of
medical cannabis in the UK. As CEO of Hanway Associates he provides commercial advisory services to
companies navigating the nascent cannabis sector.

SPEAKER BIOS
James Mithcell

Jakob Sons

James is a Partner at Keensight Capital. Prior to Keensight, he spent 7 years with H.I.G. Capital, where
he was Head of Healthcare for Europe and focused on proprietary deal flow across northern Europe.

Jakob Sons is co-founder and managing director of Cansativa Group. Before founding the company
Jakob studied law at the Universities of Heidelberg and Würzburg. Jakob is a mastermind on all
technology, regulatory and entrepreneurial matters. Jakob is a German bar-licensed attorney and has
gained several years of experience in international commercial law firms.

Prior to joining H.I.G. Capital, James was a Manager in the European Healthcare practice of Bain &
Company.
He started his career as a Medical Doctor in both London and Sydney, completing Plastics travelling
fellowships in the Cook Islands, Belize and Guatemala. A Member of the Royal College of Surgeons, he
was awarded the Preiskel Prize in Academic Surgery for Surgical research in developing countries.
An Irish citizen, James holds an MBA from INSEAD, as well as a Medical Sciences degree, and a degree
in Medicine from the University of Nottingham.

Daniel Pavin
Daniel Pavin advises clients on a wide range of transactions involving intellectual property, technology
and data.
He has extensive experience advising pharmaceutical, biotechnology, medical device and technology
companies in connection with licensing, collaborations and other strategic agreements. He also advises
clients in connection with investments, fundraisings and M&A.

Benedikt Sons
Benedikt Sons is co-founder, managing director and CEO of Cansativa Group. Before founding
the company Benedikt studied industrial engineering and management at the Karlsruhe Institute of
Technology (KIT) and the University of California San Diego (UCSD). Benedikt is a pioneer in building new
business models and in taking them to scale. Benedikt has several years of experience in both strategy
consulting and industry.

Daniel has a particular focus on digital transformation in the life sciences and healthcare sectors,
including digital health transactions, and data-driven and AI drug discovery and development projects.
Daniel is one of the leaders of Covington’s global, multidisciplinary Digital Health Initiative, which brings
together the firm’s considerable resources across the broad array of legal, regulatory, commercial, and
policy issues relating to the development and exploitation of digital health products and services.
In Chambers UK (2022), “Daniel Pavin is fantastic. The quality of his work and his strategic view makes
him a go-to lawyer. The client relationship aspect is strong too, as he will respond to enquiries very
quickly.” “He is nice to work opposite and incredible at contract construction.”
Prior to his legal career, Daniel worked as a computer programmer, developing microscope image
processing software. He is the co-inventor of a patented invention in the field of social network analytics.

Max Rubin
Max Rubin is a senior advisor on M&A and strategy projects for leading investors, pharmaceutical
companies, biotechs and medtech companies. Max leads IQVIA’s global business with investors and
is an advisor to a European investment bank. He has 20 years experience as a consultant in the life
sciences, focussed on Strategy and M&A.
Max is an advisor to a wide range of investors, having worked with the majority of the leading PE
funds globally on a multitude of deals in Europe, the US and Asia. Max has also advised several public
organizations and sovereign funds in their investment strategies and acquisitions.
Max holds an MSc. in Industrial Engineering at the University of Udine, Italy.

Stan Sugarman
Stan Sugarman is the Chief Commercial Officer and Investor at GAIA AG and the President of GAIA
America Inc. Before joining GAIA AG, Mr. Sugarman spent over 25 years in the Technology and Media
Industries. Mr. Sugarman founded the Internet Search Services of Lycos Europe in the mid 90’s, moved
on to become an Executive Board Member of AOL Europe SA from 1999-2000, and then the Global
Chief Digital Officer and Chief Sales Officer of Bertelsmann’s magazine division from 2000 to 2016.
Before joining GAIA AG, Mr. Sugarman held several executive roles at Salesforce, including his parting
role as Salesforce’s Chief Customer Officer of the Asia Pacific Region.
In his current role at GAIA AG, Mr. Sugarman aims to scale GAIA’s commercial activities with a focus
on the USA and Europe and to set the standard for partner success in digital therapeutics. Stan
Sugarman holds a BA in History from the University of California at Berkeley and both a Master in
Business Administration (MBA) and a Masters in Information Technology from the Rotterdam School of
Management at Erasmus University.
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Why Attend Bright Here, Right Now
The IPLS is the premier Europe-Canada international life
science networking conference, now in its 16th year.
Our delegates choose to attend the IPLS for a number of
reasons:

16TH IPLS ANNUAL MEETING

26TH-28TH SEPTEMBER 2022
THE GRAND HOTEL, BRIGHTON, ENGLAND

1. Networking and creating new relationships
2. Raising their company profile to a relevant audience
3. Building profitable business partnerships
4. Discovering new investment and in-licensing opportunities
5. Learning about the latest industry trends

Networking
The IPLS has always been a great place to network. Our conference is big enough to be
relevant and the right size for those serendipitous business meetings.
One to One Meetings: Structured Networking
You can take advantage of our one to one meeting service
and pre-arrange your meetings with interested parties ahead
of the event.

One to One

Who should attend:

Meetings

Business development
professionals, business owners,
managing directors, general
managers, investors, advisors,
financial, marketing and regulatory
executives.

Networking Drinks Reception: Monday 26th September
On the Monday evening you can attend our sponsored drinks reception at the Grand Hotel bar,
a great place to catch up with old friends and colleagues.
Gala Dinner: Tuesday 27th September
Our pre-drinks reception will be held at the British Airways i360. You will glide up more than 130
metres in a fully enclosed futuristic glass pod with breath-taking views of England’s south coast.
Back down to earth, dinner will be served at the West Beach Bar & Kitchen followed by an
entertaining after dinner speaker.

REGISTRATION:
Delegate Fees (UK VAT rate: 20%)
Early Bird Rate*: 			
Standard Rate: 			
Pitch & Partner Slot: 			
Professional Clinics, Half Day:
*expires 31 May 2022

Any Questions
£1,185+VAT
£1,485+VAT
£300+VAT
£600+VAT

Please get in touch with
Adam Collins:
acollins@ngaevents.co.uk

register
ACCOMMODATION:
		
		

The Grand Hotel, 97-99 Kings Rd, Brighton BN1 2FW United Kingdom
Delegate Rate Per night: £135 + VAT

book hotel
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LIVE
FACE-TO-FACE

New to the 2022 IPLS Annual Conference will be our Pitch & Partner sessions. During the
Covid pandemic the IPLS has already run three of these online.
Pitch & Partner is an opportunity to showcase your company to an international audience.
Presentation slots are 15 minutes and can include:
• Highlights of your corporate and business development strategy
• Key products, services and technologies
• Existing partnerships
• Types of partnerships being sought

Why present at the IPLS?
• Presenting at IPLS is a fantastic way to place your innovations, assets or ideas directly in front
of industry leaders and deal makers.
• Make your company more visible and generate interest in the lead up to the conference.
• Clearly state your BD objectives to the right audience.

Where and when?
The company presentations will take place in the Regent Room, on Monday afternoon and all
day Tuesday and Wednesday morning. The room is the hotel’s original library and exudes a
timeless and elegant charm. Its beautiful wood panelling and fireplace make it the perfect room
for presentations and will accommodate 40 delegates.

What are the fees and how do I register?
When registering as a delegate simply select the company registration request. Your company
presentation carries a modest £300 additional fee.
Further presentation opportunities are also available as part of our sponsorship packages.

Past Events
Past Pitch & Partner have been online.
At Brighton these will be face-to-face presentations

online

online

Free online partnering event for IPLS group members

PITCH &
PARTNER

Free online partnering event for IPLS group members

PITCH &
PARTNER

30 September & 1 October 2021

Previous
Event in Numbers

125 attendees
206 online meetings
333 chat dialogues
14 pitch presentations

Friday 22 April 2022

The IPLS Online Pitch & Partner 2 day event will take place on
Thursday 30 September & Friday 1 October 2021, from 0800 – 1700 BST | 0900 – 1800 CEST

The second IPLS Online Pitch & Partner event will take place on
Friday 22 April 2022, from 0800 – 1800 BST | 0900 – 1900 CEST

Day One – AM – Partner: one-to-one online partnering meetings, each lasting up to 30 minutes
Day One – PM – Pitch: short ‘pitch’ presentations from companies with innovative products or
technologies available for Business Development
Day Two – Partner: one-to-one online partnering meetings, each lasting up to 30 minutes

• Pitch: short 15 minute ‘pitch’ presentations from a range of companies in Life-sciences
• Partner: 30 minute slots for one-to-one online partnering meetings available all day
• Attendees create own profile and invite, accept or decline meeting requests
• Free Partner registration for IPLS group members
• €500 fee applies for Pitch companies

Full details on how to apply for a Pitch presentation (fee applies) and register to
attend (free for IPLS group members) can be found at https://ipls.online/events

Register Free

Life-Sciences
BD&L in 2021

Apply for a Pitch presentation

Register Now

Life-Sciences
BD&L in 2022
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Professional
Clinics

The Concept
Aimed squarely at professional services in life science this is an opportunity for you to hire a
meeting space at the conference to use in a number of flexible ways:
1. One-to-one meeting slots
2. Small group seminars or presentations
3. Interactive workshops
Delegates can use the conference partnering system to book an appointment with your
company for any of these three options, or indeed any other way you would like to use the
meeting space.
Professional Clinics are available in half-day sessions priced at £600.

Why run a professional clinic?
Clinics are a private and focused way to interact with potential or existing clients in a privileged
setting.
• Highlight your company services or initiatives in a personalised context
• Increase your company visibility and generate meeting invitations prior to the conference
• Concentrate on a particular aspect of your service.

Media Partner

Advertising Opportunities
Conference Programme and Screens
Conference Rooms
Conference Screens £1500

Conference Programme
Half Page Advert £750
Full Page Advert £1500

Conference Branding
Brand your company at the IPLS, prices from as little as £500 please call us to discuss

Quality Note book

Conference Badge & Lanyard

Brighton Rock

Telescopic Umbrella

Branded with your company logo
Issued to all delegates on registration
Choice of Colours

Branded with your company logo
Issued to all delegates on registration
Choice of Colours

• Offer one-to-one consultations on topics of your choice or at delegates’ request.

Where and when?
We have allocated three meeting rooms for Professional Clinics; Eugenie, George I and
Napoleon.
These are located on the first floor, offer stunning sea views and private balconies, and are in
fact the original suites occupied by Prime Minister Margaret Thatcher and her entourage in
1984.
Twelve half-day sessions will be available from Monday afternoon to Wednesday afternoon.

Branded with your company logo
Choice of Colours

Travel Cup

Branded with your company logo
Issued to all delegates on registration
Choice of Colours

Branded with your logo

Webcam Cover
Branded with your logo

What are the fees and how do I register?
When registering as a delegate simply select the Professional Clinic request.
Professional Clinic opportunities are also available as part of our sponsorship packages.

For registration and sponsorship information, please contact:
Adam Collins: 0044 1737 355700 email: acollins@ngaevents.co.uk
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Past Events

About the IPLS
The IPLS is the umbrella group for nine Business Development and Licensing (BD&L) national
organisations in France, Germany, Switzerland, Italy, Spain, United Kingdom, Central & Eastern
Europe, Canada and the Nordics.

ONLINE

PARIS

Montreux

Each organisation boasts a broad membership of manufacturing companies drawn from the
Pharmaceutical, Consumer Health and MedTech industries but also an array of supporting
companies such as contract manufacturers, commercial agencies and professional services
all dedicated to networking, education and best practice in life-science
partnering and deal making.
Our society was formed in 2003 with the mission to coordinate international
activities and liaison between all of its members.
The IPLS is a not-for-profit organisation.

MADRID

BRUSSELS

BERLIN

PRAGUE

DUBLIN

BARCELONA

1700+
members

ipls.online
Registration: Adam Collins: 0044 1737 355700 email: acollins@ngaevents.co.uk

